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This report was prepared by the Greater Fort Dodge Growth Alliance subcommittee
on housing needs in the Greater Fort Dodge area. The purpose of the report is to
provide information to prospective developers, builders, owners, lenders, and other
parties interested in meeting the market demands of non-owner occupied housing.
The data contained in the report has been accumulated from the U.S. Census
Bureau, Fort Dodge Multiple listing information, real estate appraisers, real estate sales
agents, and other available and accessible information.


Residential construction has not kept pace to meet the growing demand for new
housing



Historical sales information reports there are fewer homes sold between $130,000 $200,000 yet this is the price range that will sell the fastest



59.8% of housing units were built before 1960



The predominance of older housing units creates marked challenges in terms of
maintenance, appeal, and amenities



During 2012, Fort Dodge realtors report that residential listings have declined while
sales have increased from 2011 levels



2000-2011 Building Permit data indicates a declining trend in the number of permits
issued in Fort Dodge and Webster County, IA



The construction and development of agricultural-related business is helping fuel
the housing demand in the region



Building permits issued in Fort Dodge have reversed their declining trend in 2012;
activity is outpacing similar sized Iowa communities



The City of Fort Dodge has identified 21 different development sites in Fort Dodge,
with 108 sites already platted with utilities available



69% of the Fort Dodge market consists of single-family detached properties while
only 12.4% of properties have five or more units



During the 2000's, the percentage of renter-occupied properties in the Fort Dodge
market grew from 34% of the market to 36% of the market
4
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The challenge in the market is to create, new multifamily properties in an efficient
manner to meet the growing demand for renter occupied household



Residential real estate continues to be affordable in Fort Dodge when compared
to national and regional markets and comparable to communities of its size in Iowa



The City of Fort Dodge has created a strategy to use different 'tools' to encourage
residential construction. The City has available and has used every type of
financing packages and incentives for both single-family residential and multifamily housing.

5

GFDGA Residential Housing Market Assessment

Characteristics
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In order to fully assess current market conditions, it is helpful to understand the unique
characteristics of the market. Providing this background allows greater understanding
and determination of the 'gaps' in the market. From this market information, solutions
can be created.
Fort Dodge Market - Owner vs. Renter Occupied Properties
The Fort Dodge market is predominantly single-family (1-unit) detached properties.
The U.S. Census Bureau reports that 69% of the market consists of 1-unit detached
properties while only 12.4% of properties have five or more units. This is reflective of a
market that relies on single-family homes to meet the housing needs of both OwnerOccupants and Renter-Occupants. T his contrasts with urban areas that are often
predominantly multi-family structures. The Fort Dodge market has converted singlefamily owner-occupied properties into renter-occupied properties.
When age of housing is considered (described elsewhere in this section), older, renteroccupied properties tend to have greater deferred maintenance and contribute to
pockets of neighborhood decay from years of owner neglect and/or tenant
irresponsibility.
A challenge in the market is to create new, multi-family properties in an efficient
manner to meet the growing demand for Renter-occupied households.
The
economies of scale of multi-family properties are realized through more efficient use
of infrastructure and service delivery 1.
Fort Dodge Market - Renter Occupied Households
Another aspect of the residential market is the growing trend of renter occupied
households. U .S. Census data provides detailed information identifying the nonowner occupied market. From the 2010 Census, there are 10,697 households in the
City of Fort Dodge, of which 3,866 or 36% are Renter-occupied. The number of
Renter-occupied units has increased since the 2000 census when 34% of the
households were Renter-occupied. This change in the market places additional
demand for the need for rental housing.

1

Multifamily Rental Housing in the 21st Century, Kent W. Colton, Ph.D., Joint Center for Housing
Studies, Harvard University, January, 2001, p. 2
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The increase in Renter-occupied units supports the conclusion that demand for
Renter-occupied housing units has increased in the Fort Dodge market.
Fort Dodge Market - Age of Housing Units 2, 3
As Exhibit 1 demonstrates, the housing stock in Fort Dodge is aging rapidly. In the City
of Fort Dodge, the majority of housing units, 59.8%, were built earlier than in 1959.
Only 4.4% of housing units were constructed after 2000. The median owner housing
unit was built in 1952.
Exhibit 1
Percentage of Housing Units
(By Year Built)
2005 or later

2000-2004
19901999

1980-1989

1939 or earlier
1970-1979

1960-1969
1940-1949

1950-1959

The conclusion is that the predominance of older housing units creates market
challenges in terms of maintenance, appeal, and amenities. Introducing new units to
the market will expand the options for market segments.

2
3

Fort Dodge Housing Analysis, 2005, Fielder Group
U.S. Census Bureau, 2008 - 2010 American Community Survey
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Fort Dodge Market - Affordability by Sales Price
Residential real estate continues to be affordable in Fort Dodge when compared to
national and regional markets and comparable to communities of its size in Iowa.
Exhibit 2 is a chart that compares the median price of a home sold in Fort Dodge to
other similar-sized Iowa communities, the Midwest and the U.S. as a whole.
Exhibit 3 is a chart that compares the number of houses on the market compared to
the potential demand, based on total new jobs in the area within the next two years.
Exhibit 2
Median Priced Existing Single Family Homes

$180,000
$160,000
$140,000
$120,000
$100,000
$80,000
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Exhibit 3
Housing Availability and Demand

120
100
80
60
40
20
0

$75,000 $99,999

$100,000 $124,999

$125,000 $149,999

$150,000 $174,999

$175,000 $199,999

Number of Homes on the Market (count)
Potential Demand (Based on Total New Jobs)
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A brief review of recent market activity provides information as to the segment of the
housing market that is in need of the most attention. As identified in Part I, the age of
housing in the market is a challenge. From assessing recent building and real estate
sales activity, conclusions can be made that will identify gaps in market where
residential property is needed.
Fort Dodge Market - Construction of Housing Units 2000 - 2011
From 2000 – 2011 new housing building permits in Fort Dodge (and corresponding in
Webster County) have indicated a declining trend. Exhibit 4 and Exhibit 5
demonstrate this trend, documenting permits by number of units per year (both
single-family and multi-family). S imilar-sized Iowa communities have experienced a
similar trend, but Fort Dodge is below these other communities (Exhibit 5). Several
factors that contribute to this trend include minimal employment and population
growth, the national recession (2007-2010), building costs, restrictive lending policies,
lack of capital invested in the local housing market, and a reluctance from
developers to speculate on housing within the market.
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Exhibit 4
2000-2011 Building Permits Issued in
Webster County, Iowa

Exhibit 5

Single Family Building Permits
(2000-2011)

The conclusion is that residential construction has not kept pace, for a variety of reasons, to
meet the growing demand for new housing. Efforts to encourage construction via speculative
development, city incentives, and market responses are needed to meet the needs of the
market.
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Fort Dodge Market - Sales of Residential Property
Information supplied by the Fort Dodge Board of Realtors provides a recent snapshot
of real estate trends in the market. Exhibit 6 provides a five-year review of the number
of real estate properties sold at sales price intervals. The data supports that there are
very few properties sold in the $150,000 - $200,000 range compared to higher and
lower sale prices. E xhibit 7 supports the demand for properties in this price range
average fewer days on the market than other price intervals.
Exhibit 6
5-Year MLS

# of Properties
Average Days on Market

180

500
450
400
350
300
250
200
150
100
50
0

160
140
120
100
80
60
40
20

$320,000

$300,000

$280,000

$260,000

$240,000

$220,000

$200,000

$180,000

$160,000

$140,000

$120,000

$100,000

$80,000

$60,000

$40,000

Home Price

$20,000

0

Historical sales information supports the observation that there are fewer homes sold
between $130,000-$200,000 yet this is the price range that will sell the fastest when
compared to higher and lower intervals.
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Rental Market Overview
The rental market in the region can be characterized by many of the same factors
that impact the overall residential market. Aging housing, the lack of building
multifamily housing over the past 12+ years, demand for 'new' multifamily with
modern amenities, and high occupancy rates are all characteristics of the current
rental market.
U.S. Census data provides detailed information identifying the non-owner occupied
market. From the 2010 Census, there are 10,697 households in the City of Fort Dodge,
of which 3,866 or 36% are Renter-occupied. The number of Renter-occupied units has
increased since the 2000 census when 34% of the households were Renter-occupied.
The U.S. Census Bureau reports that 69% of the market consists of 1-unit detached
properties while only 12.4% of properties have five or more units. This is reflective of a
market that has converted single-family owner-occupied properties into Renteroccupied. T he economies of scale of multi-family properties are realized through
more efficient use of infrastructure and service delivery4.
Further, the 2007 R.A. Smith study reported the perceptions of survey respondents
from workers moving into the region and from the local area work force. Each survey
group identified the quality of rental housing as 'poor' even though the quality and
availability of owner – occupied homes were perceived as positive attributes.
A more recent analysis was conducted in 2010 by RealProperty Research Group as
part of a senior low income housing tax credit application. I n assessing the overall
rental market, this report concluded "Overall, the rental market is healthy with low
vacancy rates. There are limited rental options for seniors who desire affordable and
up-to-date living environments" 5
Finally, based on focus group responses in 2012, the rental market considers to be
predominantly aging single-family properties in average - poor condition. Real
estate professionals, landlords, and area human resource professionals all report
difficulties in identifying satisfactory rental housing for their clients or employees.

4
5

Multi Rental Housing in the 21st Century, Kent W. Colton, PH.D., Joint Center for Housing Studies,
Harvard University, January, 2001, p. 2
RealPropertyResarchGroup, Market Feasibility Analysis, Fort Dodge Senior Residences, prepared for
Iowa Finance Authority, April 10, 2010.
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2012
Market Activity & Initiatives
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2012 is indicative of the changing market in Fort Dodge, especially in comparison to
the other similar Iowa communities. Recent industry announcements, followed by
expected employment growth, in addition to a continued strong agricultural
economy, has fueled positive trends and signs of growth in the real estate market,
reversing the recent years of declining activity.
A brief summary that highlights
recent activity provides an outlook that will support further action.
Employment Possibilities
The construction and development of new agriculture-related businesses, in addition
to the expansion and hiring of employees at existing local facilities, is helping fuel the
housing demand in the region.
Two main companies, Cargill and CJ America, will open at the same time in late 2013
in an area known as the Iowa Crossroads of Global Innovation (the "Ag Park"), five
miles west of Fort Dodge. Cargill purchased a corn milling plant that was constructed
but never opened by the conglomerate Tate & Lyle. The plant is directly across the
road from an ethanol plant owned by Valero. When opened, the Cargill plant is
expected to employ over 100 employees at an average wage of over $48,000.
CJ America, part of the food and bioscience giant CJ CheilJedang Corp., is building
its first U.S. plant on land adjacent to the Cargill facility. E xpected to open in late
2013, the $323 million plant will have 180 employees at an estimated median salary of
over $40,000.
While the two plants are being constructed, between 1,200 - 1,500 construction
workers will be used, many that will need housing accommodations during their time
in the area. Future expansion of the Ag Park is likely, with more than 600 acres of
planned availability for industrial development.
Additionally, Boehringer Ingelheim, a veterinary pharmaceutical company, has
indicated it will be adding nearly 80 jobs to its existing 500-employee facility. Similarly,
expansions and construction at other existing industries are being reported as the
local economy recovers from the national recession.
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Exhibit 7 demonstrates the number of new
companies locating in Fort Dodge as well as
and their salary levels. H uman Resource
indicated that a total of 365 new positions will

employees who will be hired by new
additional hiring by existing companies
managers of these companies have
be filled in the next 2 years.

Exhibit 7
Forecasted New Jobs / Salary Ranges by 2014

# of Jobs

Salary Range

190

$20,280 - $40 144

118

$42,494 - $53,102

20

$61,609 - $69,409

37

$74, 110 - $134,596

Total New Jobs: 365
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Fort Dodge Market - Affordability by Income 5
US Census data reports 3,924 Fort Dodge households (36%) report total household
income of more than $50,000 that could theoretically buy/qualify for a new home
priced $125,000 – $150,000 Since traditional affordability standards on housing are 2.5
times annual household income, theoretically, over one-third of households in Fort
Dodge could afford a new home of at least $125,000, or 1.5 times the median sale
price of residential properties

5

U.S. Census Bureau, 2008 - 2010 American Community Survey
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Fort Dodge Market – Potential Housing Demand
As indicated in Exhibit 7, employers anticipate creating new jobs to this region,
resulting in recruiting and hiring employees that will have housing needs. E xhibit 8
demonstrates the potential demand for housing based on the hiring projections at
various salary levels (Column 1). Using a standard measurement of affordability of 2.5
times annual income, a projected price range of housing for this group can be
determined (Column 5). C olumn 6 reports the current availability of homes on the
market in the price ranges needed. The potential demand, or current housing gap, is
the difference between what the New Employees will need and what is currently
available (Column 7).
Based on the projected demand for new employees compared to the current
availability of housing, there is a gap in what is currently available for housing and
what is needed to meet the expected needs of newcomers.
Exhibit 8 – Estimated Demand for Housing

Forecasted
New Jobs
Created
by 2014
190
118
20
37

Salary
Range High

Price of
House
that
could be
afforded:
Salary x
2.5 Low
Range

Price of
House that
could be
afforded:
Salary x
2.5 High
Range

# of
Homes
on the
Market
in this
range

Difference
between # of
Houses on the
market in this
price range and
# of new
employees

$20,280
$40,144
$42,494
$53,102
$61,609
$69,409
$74,110 $134,596

$50,700
$106,235
$154,023
$185,275

$100,360
$132,755
$173,523
$336,490

73
90
6
18

-117
-28
-14
-19

Salary
Range
- Low
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Fort Dodge Building Permits in 2012
Recent data from 2012 indicates a positive upward trend in issuing single family
building permits (See Exhibit 10). Relying on US Census data as reported, single-family
building activity in Fort Dodge is outpacing the similar-sized communities. T he
following chart in Exhibit 9 summarizes the 2012 Building Permits issued. Where in the
comparable communities, building permit activity has not materially changed in
2012; in Fort Dodge the change is very encouraging. F actors contributing to this
change are mentioned throughout this Assessment and include employment hiring
by major employers, a strong agricultural economy, availability of affordable lots on
which to build and a growing demand for new housing.

Number of Building Permits Issued

Exhibit 9
2012 Single Family Building Permits Issued

16
14
12
10

Fort D odge (25,206)
Mason City (28,079)

8

Marshalltown (27,552)
Ottumwa (25,023)

6
4
2
0
January February

March

April

May

June

July
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Residential Lot Availability
The City of Fort Dodge has identified 21 different development sites within the city
limits that are in various stages of readiness to accommodate residential construction
(see Appendix 1). There are 108 residential lots that have been platted with utilities
available, which is approximately three years of inventory based on the annual
median number of building permits issued during the last ten years. The remaining
sites comprise almost 700 acres and have the potential for nearly 1,500 individual lots
following the platting and installation of utility lines.
A majority of the development sites are zoned Single-Family Residential (6RS). T he
City’s single-family residential zoning district permits single family detached dwellings.
It also permits duplexes when they are built in an approved subdivision for zero lot line
housing. Therefore if a slightly higher density development is desired due to market
trends or in order to make an area economically feasible to develop, platting for
duplexes is an option.
The 21 different development sites were evaluated for potential to include a multifamily component. The table in Appendix 1 shows that nine of the 21 sites have
potential to include multi-family residential housing. Multi-family includes anything
beyond a duplex such as multiple attached units (row houses and townhomes) to
apartment complexes. In order to allow multi-family, rezoning would be required for
many of the development areas.

21
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City Incentives
The City of Fort Dodge has developed a strategy to utilize different "tools" available to
encourage residential construction. T he strategy relies on identifying priority areas
and market needs and providing the appropriate tool to meet the priorities. F or
example, tax-increment financing may be an appropriate tool to use in an area that
requires infrastructure but will ultimately encourage the construction and
development of housing stock.
The use of assessments or fees for road, water or sewer improvements are both
possible sources of funding to support new development.
Broadening tax abatement to include areas of vacant lots and pre-1950’s housing
stock in older neighborhoods would further incentivize infill housing as well as the
rehabilitation of existing stock. However, widespread tax abatement for greenfield
development is not recommended as it then does not provide that additional benefit
to encourage infill development and it could devalue our existing homes.
The City of Fort Dodge has used and has available all incentives authorized by Iowa
Law to assist in housing development.

22
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State of Iowa Incentives

In 2010, the Iowa Economic Development Authority certified an Enterprise Zone within the
City of Fort Dodge. This area encompasses essentially the southern half of the City, as well as
the NW Fort Dodge area. A map of the eligible area is included in this study (Appendix 2).
To be included in the area, properties had to meet two of five distress criteria, as defined by
the State.
Developers and contractors building or rehabilitating housing in an established Enterprise
Zone are eligible to receive certain state tax incentives.
Eligibility Requirements
• The developer or contractor must build or rehabilitate at least four single-family
homes or at least one multi-family building containing three or more units in a
certified Enterprise Zone.
• The housing must, when completed and made available for occupancy, meet
HUD Housing Quality Standards and local housing codes.
• The housing project must be completed within two years of the start of
construction or rehabilitation.
• The local Enterprise Zone Commission and IEDA must approve the developer or
contractor’s application for Enterprise Zone program incentives prior to project
initiation.
Tax Incentives
• A refund of state sales, service and use taxes paid during construction.
• An investment tax credit of up to a maximum of 10% of the investment directly
related to the construction or rehabilitation of the housing. * The tax credit is
based on the new investment used for the first $140,000 of value for each home
or unit. This tax credit is earned when the home or unit is certified for
occupancy and can be carried forward for up to seven additional years or until
depleted, whichever occurs first. In addition, tax credits on properties that have
been declared “blighted” are eligible for sale.
*If the project is, in part, financed through federal, state, and local government tax
credits, grants, and forgivable loans, these monies cannot be included for purposes
of calculating the investment tax credit.
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2012 Observations
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A key to any assessment is to gather opinion, feedback, and analysis from key
stakeholders in the market. As part of this Assessment, round table discussions,
individual interviews, and surveys were utilized to gather information, albeit subjective
in nature, from key market participants.
Fort Dodge Realtor Outlook - Summary of Observations
In September, 2012, a round-table discussion with Fort Dodge real estate professionals
from ReMax of Fort Dodge was conducted. The following observations of the current
Fort Dodge residential market were provided:






There is a current shortage of homes for sale in the $100,000-$150,000 range.
The market activity is being driven by new businesses in the area, low interest rates
and stronger economic activity.
Existing homes need improvements to be more updated, i.e. more attractive to
sell.



There is a need for moderately priced new homes.



A need for programs with down payment and closing cost assistance.







A need for programs to help with repairs and renovations once a home is
purchased; most people who buy a home don't want to invest in major immediate
repairs.
Despite continued record-low mortgage rates, qualifying for financing is harder
than the pre-recession environment.
There is a definite demand for quality rental property and multifamily properties.

25
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Fort Dodge Human Resource Professionals - Summary of Observations
A survey of human resource professionals from major area employers was conducted
in September, 2012 to glean opinions and comments on the housing market from
their perspective. A total of thirty surveys were returned; a summary of the survey
results follows:


Among all responses, "Quality of Life" was identified as the number one reason
for choosing the area; "Type of Housing" was cited as the second-most
response.



When asked how much would be spent if a house was purchased, most
responses were in the $200,000 - $300,000 range and the second most popular
response was $150,000 - $200,000.



A majority of respondents felt the Availability of Homes to Purchase was 'Poor'.



A majority of respondents felt the Quality of Home to purchase was 'Poor'.



With the exception of one response, all respondents that rated the Type of
Rental Housing, provided the response as 'Poor'.

During a forum discussing the survey, HR professionals further responded that
recruiting employees to the area was challenging due to lack of rental housing
available, higher building costs, and higher property taxes. F urther insight was
provided that employees to the region are in need of evening and weekend
daycare options, and parents are concerned with the quality of education offered
young children.
Exhibit 10
Reasons for Relocating to Fort Dodge
14

12

10

8

6

4

2

0
''Quality of life/Amenities''

''Type of community''
reasons

''Type of housing''
Fort Dodge

''Quality of Schools''
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Previous Market Studies
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Several recent studies provide additional insight into the housing market in Fort
Dodge. Information from these studies still provides a perspective of the Fort Dodge
market in 2012. Following is a summary of salient information from these studies.
Previous Housing Studies
 A 1997 Housing Needs Assessment revealed the most active market was that of
the lowest home prices. I t pointed to the need for starter homes (priced
between $40,000-$80,000) as well as moderately priced rental housing. It noted
the City has over 800 vacant lots and that the City should evaluate those that
may be suitable for residential development. Infill housing appears to have
high potential within the City limits. O ther findings of the Assessment are the
need to provide moderately priced rental units, emergency shelter for
homeless families, low income rental units, housing for the elderly (in all income
ranges) and upscale rental and home ownership for managers (i.e. young
professionals).
 The 2007 RA Smith Study surveyed a number of primary sector industries in and
around Fort Dodge. It reported major employers like Iowa Central Community
College and Trinity Regional Medical Center experience difficulty recruiting
new professional staff. Both institutions cited lack of attractive housing as one
of the primary factors. This theme was consistent with other industries surveyed
during the study. Workers consistently expressed a preference for new housing,
followed by a rural/wooded location, starter homes or an older/historic home.
 The 2008 Downtown Plan includes information on Fort Dodge housing. The plan
observes downtown housing is an opportunity. Modern urban housing such as
row houses and loft-style condominiums or apartments are currently lacking in
downtown. T he Plan states that young professionals often desire this type of
housing as well as proximity to cultural centers and activity centers in a
downtown area. It suggests a target price of $145,000-$200,000 because it
would be affordable to 30% of the current Webster County households.
Housing downtown may spur new commercial and service development. The
Downtown Plan also states that new housing will likely only need to be
replacement housing. At the time of the Plan, projections indicated the area
would lose households from 2000-2013.
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 Envision 2030 established vision statements for a number of areas, including
housing. The following are seven of the 18 policies related to housing in Envision
2030:6
• Affordable housing needs shall be met through an array of rental and
home ownership options including apartments, townhouses, granny flats,
carriage houses (garage apartments), and single family site built homes,
and accessory living units. (Policy D.6.4)
• Incentives may be provided for infill development and the rehabilitation
of existing housing already provided with urban services to acknowledge
the lower service and infrastructure costs to the taxpayer. However,
development requiring the expansion of services and infrastructure may
be required to assist in the cost of such service expansions. (Policy D.6.6)
• Innovative and flexible land planning and development practices shall
be encouraged to create neighborhoods which provide walkways, trails,
bikeways, and green spaces, and better safeguard land, water, energy
and historic resources. (Policy D.6.7)
• Residential areas that have become completely infused or surrounded
by nonresidential uses may undergo an orderly conversion to higher
density residential development or other compatible land uses. (Policy
D.6.10)
• Housing throughout the city shall be required to meet or exceed
minimum housing and nuisance abatement standards to eliminate
unlawful activity and blight. Individual structures that have declined to
levels beyond reasonable rehabilitation and repair shall be removed so
as not to adversely affect the economic health of other nearby
structures. All vacant lots shall be cleared of trash and maintain an
attractive appearance. (Policy D.6.11)
• All forms of housing development should be discouraged from
“leapfrogging” into the countryside, thereby destroying the rural
character of the county, breaking up large farmland areas, and making
the provision of urban services more costly to taxpayers. (Policy D.6.13)
• Compact, full service neighborhoods offering a compatible mixture of
appropriately scaled and designed structures (homes, schools, churches,
parks, shopping and services, etc.) and less dependency on the
automobile, shall be encouraged. (Policy D.6.15)
6


See Envision 2030 for a full list of policies and strategies.
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For more information, please contact:
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515.955.5500
lisa@greaterfortdodge.com
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Fort Dodge, Iowa 50501
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Fort Dodge New Residential Development Potential
Development sites are listed in order of readiness. Approximately 1,500 lots available, based on plans.
MF
Tax
potental ? Abatement

Plan Type

Egemo
Eldon Rossow
Iowa Land Improvement (Habhab)
Schmoeker
JLJ Company (Wilson)
Extreme Adventures (Pecoy)
Beamer
Kolacia
Orchard Glen LC
Iowa Land Improvement (Habhab)
Myers, Gerot, Halverson
Theiss
Theiss
Iowa Growth Investors (Boland)
Becker Florists

6RS
OC
3RM
County
PD
6RS
6RS
RM
6RS
6RS
6RS
6RS
6RS
6RS
6RS

Y
Y
Y
N
N
N
N
Y
N
Y
N
Y
N
N
Y

N
N
N
N
N
N
N
N
N
N
N
N
N
N
N

Final Plat
Final Plat
Final Plat expired
Final Plat
Final
Final Plat
Concept
Final Plat/Concept
Concept
Concept
Final Plat
Concept
Concept
Preliminary Plat
Concept

Stoneriver Investments LLC
Litchﬁel d Real ty Co. 

6RS
AG

Y
Y

N
N

Concept
Concept

Carlson, Becker
Myers, Gerot

County
6RS

N
N

N
N

Spooner
Van Diest Family LLC

County
6RS

N
N

Y
N

Water
Line
Ready
Available
Ready
NA
Available
Available
Available
Ready or Available
Extension needed
Extension needed
Extension needed
Extension needed
Extension needed
Available
Extension needed

£
¤
169

Existng 
Special
Assessment
N
N
N
NA
N
N
N
N
N
N
N
N
N
N
N
N
N

Concept
Concept

Extension needed
Extension needed
Extension needed &
Capacity upgrade
Extension needed

Concept
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Table Definitions:
Multi-family (MF) Potential - Units beyond duplexes. (Single family zoning allows duplexes if in a zero lot line subdivision.)
Ready - Mains are installed.
Available - Trunk lines are there, will need to install mains.
Extension needed - Trunk line not nearby, extension required for service.
Capacity upgrade - Trunk system installed, but cannot support additional capacity without completing an upgrade.
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